
Solar Row offers near zero net
energy bills and a smarter, 
healthier living alternative By Karla Martin

> Perspective

If you are looking for a smart 
alternative in home designs, look no further
than Solar Row. Located in the hip North
Boulder Holiday Neighborhood, the few
remaining three-bedroom duplexes are
walking distance to public transportation,
restaurants and other neighborhood
conveniences. These energy efficient homes
have been designed to use and create energy,
allowing the homeowner to achieve a near
net zero energy impact. What this means to
the homeowner is a home that costs less to
operate and is healthier for the resident and
the environment.

Not only does Solar Row utilize the
latest technology in renewable energy, but it
also provides homes with cutting-edge
design. These European loft-style units
showcase soaring ceilings, abundant natural
light and open, flowing staircases. And each
home enjoys fantastic western views from
the private, oversized decks.

Priced from the mid $500s there are
several duplexes left to call your own. Each

three-bedroom, two-and-a-half-bath home
provides 1,700 finished square feet plus a
587-square-foot unfinished basement and an
attached two-car garage. The walk-in level
offers an open, two-story kitchen and dining
room, plus a powder room off the spacious
front porch and entry. The second level has a
large rear-facing deck off the well-appointed
family living area. On the upper level you
will discover three nicely sized bedrooms,
two bathrooms and a laundry area.

Within the standard features included in
the Solar Row homes you’ll notice bamboo
flooring, birch cabinets and stainless steel
appliances. Among the many energy-saving
features, you will discover Energy Star
appliances, water-wise plumbing fixtures,
recycled content carpeting, photovoltaic
solar panels, solar thermal hot water systems
and energy-efficient lighting.

There area a total of nine homes in this
contemporary urban row house
neighborhood. Emphasis, here, is placed on
utilizing recycled and readily renewable

materials. Among the many benefits of
owning a Solar Row Home:
• Climate- and soil-appropriate landscaping
reduces watering and maintenance, plus
helps preserve the natural ecosystem.
• Photovoltaic solar panels generate
electricity for each home.
• 100 percent recycled-content decking is
durable, low maintenance and reduces the
need for harvesting old growth forests.
• Blown-in Cellulose insulation has a high
R-value and is both mold and fire resistant.
• A tankless water heater reduces the
constant burning of natural gas to keep a
water heater tank hot.
• A seven-day programmable thermostat
eliminates conditioning the home
unnecessarily.
• Individual energy analysis, blower door
tests and certification allow a third party
certification company to check the
performance of each home to ensure energy
efficiency, systems performance and a
healthy indoor air quality.

• An innovative Enerboss system allows for
heating, cooling and ventilation of each
home within one efficient unit.

You are invited to discover for yourself
what carefully planned construction and
design can create.

Wonderland Hill Development Company
is a pioneer in Green Building, with more
than 30 years of development experience. The
company builds award-winning sustainable
communities, and is the largest developer of
cohousing in the United States. 

For more information on Solar Row,
located between Yarmouth and Yellow Pine
on 17th Street, call 303.499.3232. You may
also visit the Solar Row Web site at
www.SolarRow.com.

Karla Martin is a Member of the Institute
of Residential Marketing and Real Estate
Manager for Marketing + Science. E-mail her
at Karla@maands.com.

Let’s be realistic
By Rosanne Kolodenko

> Perspective

Let’s be realistic. For the most part,
it’s a buyer’s market, and the buyers know it.
Those who have chosen to purchase a home
amid the media frenzy expect to get a good
buy. As an agent who represents only
buyers, I know that buyers are now more
willing to walk away if negotiations don’t go
in their favor.  

There was a time in the not too distant
past when buyers were at a disadvantage. It
was a seller’s market, and often more than one
buyer were competing for the same home. 

Now it’s the sellers turn to make
concessions. A word of caution to
homesellers: don’t play games with potential
buyers. Many homebuyers are squirrelly
these days. They feel that if one property
doesn’t work out, there will be another.
They believe that if they wait a little, the
price may come down. They make low
offers, and if the seller doesn’t bend enough
they move on. They ask for inspection issues
to be remedied, and if the seller refuses,

some terminate the contract under the
inspection contingency. Many buyers are
not as committed to a specific property.
They are more speculative.  

I have heard of instances where sellers
thought that an initial offer was too low
and let it go, only to receive even lower
subsequent offers. I’ve also heard of sellers
being bewildered when the buyer
unexpectedly walked away during the
initial negotiations or the inspection
resolution process.

If you truly want to sell your home,
update your expectations and transcend
your ego reactions.

A word of caution to homebuyers: don’t
be too overconfident. You also may lose out
because of unrealistic expectations. Some
sellers are taking their homes off the market
to wait until it turns in their favor. Some
sellers are on the brink of foreclosure and
the bank will not allow them to accept an
offer below a certain price. Many have

already significantly reduced the price of
their homes. Those that have over-financed
their homes will be losing money in the sale,
and only have so much to lose. Some offers
are unrealistically low, and some buyers have
unrealistically high expectations. 

Some of the nicest homes in good
locations are still receiving multiple offers
and selling above the asking price. The most
desirable properties that are priced well are
selling quickly. Buyers are out there waiting
for them, and need to move quickly when
they appear. Those homes remaining are
often the ones that are overpriced and/or
don’t stand out when a buyer views several
properties in a day.

I usually write my columns directed to
homebuyers, so this is a departure for me to
direct this partly to homesellers. However, it
is for the benefit of my buyers that I am
asking sellers to be more flexible. If your
home is not selling, take a look at what
concessions you can make to interested

buyers. The shoe is now on the other foot. 
For those who are considering

purchasing a home, now is a great time.
The interest rates have once again fallen
below 6 percent, the market is in your favor
and we live in a desirable area that has won
many accolades. If you are waiting for the
market to “bottom out,” you may wait too
long and miss out. Who can say for sure
when the tide will turn once again?

Rosanne Kolodenko is a Realtor and the
Broker/Owner of her local, independent real
estate company Home Buyer’s Agent. She is an
Exclusive Buyer Agent, and her company is an
Exclusive Buyer Office, representing only
homebuyers and working as their advocate.
Rosanne is an officer of the Colorado Exclusive
Buyer Agents Association. She serves 
Boulder County and the surrounding area. 
You can contact her at 303.447.1112 or
Rosanne@BoulderBuyerAgent.com, or visit
www.BoulderBuyerAgent.com.   


